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CupgopeHko 0. M., Faukos C. M., 3noueBcbkuin O. M. 36yToBa cTpaTerisi AK KNOYOBMNI YNHHUK 3a6e3neyeHHs
KOHKYPEHTOCMPOMOXKHOCTi NepepoGHMX NiANPUEMCTB B yMOBAX reocTpaTeriyHoi HecTabinbHOCTi
Y cmammi po3enadaembsca pons cmpamezii npodaxie Ak 00H020 3 HaliBaXIUBIWUX hakmopie 3a6e3neyeHHs KOHKYPeHMOCTPOMOMHOCMI BUPOBHUYUX MiONpU-
€EMCM8 8 YMOBAX Nid8ULEHOI 2e0cmpame2iuHoi HecmabinbHOCM, CIPUYUHEHOT AK 308HIWHIMU, MAK | BHYMPIWHIMU 8UKAUKamMU. OCHOBHOK Memoto Y020 00-

CNiOHEHHS € BUABMEHHA KOHKPEMHUX BUKAUKiG y chepi mpodaxie dna nepepobHux midnpuemcme. Lii BUKAUKU BK/1KO4AIOMD, ane He 0OMEHLYIOMbCA, MOPYWEHHs-
MU 8 7102ICMUYHUX IAHUI020X, CKOPOYEHHAM PUHKIB 36Ymy, 3MiHaMU CIOXUBYO20 MONUMY, 3HUMEHHAM KynieenbHoi cnpomoxcHocmi ma 36inbweHHamM sumpam

Ha ducmpubyuito. byno 8ucyHymo 2inomesy, wo 8 makux ymosax mpaduyilii modeni npodasxie cmaHyme HeegheKmusHUMU, WO 8UMazamume mpaHcgopmayji

cmpameaivHux nioxodie o opaaHizayii disneHocmi 3 Ipodascy. byno nposedeHo pemenbHul GHAAI3 CYYACHUX MeopemuYHUX 0CHOB, AKi IEXAMb 8 0CHO8I hop-
MyBaHHA cmpamezii npodanis, ujo 00380/1U/0 BUIHAYUMU KAKOHOBI hakmOopu enausy. 30kpema, OMUCaHO MAKi HAMPAMKU adanmayii: yuposizayia KaHanie
36ymy, po3BUMOK OMHIKGHA/IbHUX cucmem KomyHiKayii, nobydoea opieHMoBaHuX Ha KnieHma modeneli 83aemodii, BUKOPUCMAHHS mexHono2ill ynpaeniHHa
NaHytozamu nocmagok (SCM) i cucmem ynpaeniHHa gioHocuHamu 3 knienmamu (CRM). Y cmammi 3anponoHosaHo aneopumm po3pobku adanmusHoi cmpa-
mezii 36ymy, Wo 8paxo8ye PU3UKU, M08’A3aHi 3 2eononimu4Holo HecmabineHicmio. Cmpamezia oxonatoe noemanHuli Nioxio 0o cmpameziyHo20 NAAHYBAHHS,
8ubip 8i0nosiOHuX iHCMpymeHmie npodasis, ynpaeniHHa sumpamamu ma 3a6e3neveHHs eHyyKocmi cucmemu ducmpubyyii. Posb OepagHoi nosimuku y
CMUMYIBAHHI MPOOAsie Ma KOHKYPEHMOCTPOMOXHOCMI NIONPUEMCMS BUSHAYAEMbCA, 30KPEMA, Yepe3 MOMPUMKY eKCriopmy, PO38UMOK A02iCMUYHOI iH-
pacmpykmypu, HAOaHHA N0OaMKo8UX Nisbe i 2paHmMoee giHaHcysaHHA. MoxHa cmeepoxcysamu, wo edpekmusHa adanmayis cmpamezii npodaxcie moxe cay-
HUmMu iHcmpymeHmom 015 nidsuweHHs cmilikocmi 6isHecy, 36epexceHHs puHKosux Mo3uyili ma 3a6e3ne4eHHs 00820CMPOKOBOI eKoHOMIYHOT cmabinbHocmi.
Kntouoei croea: 36ymosa cmpamezis, KOHKyPEHMOCTPOMOXHICMb, nepepobHa NPOMUCA0B8ICMb, UPPOBI3aYis, GHMUKPU308i MEXAHI3MU, OMHIKAHA/IbHICM®,
adanmauis.
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Sydorenko O. M., Hachkov S. M., Zlochevskyi O. M. Sales Strategy as a Key Factor in Ensuring the Competitiveness of Processing Enterprises

in the Context of Geostrategic Instability
The article discusses the role of the sales strategy as one of the most important factors in ensuring the competitiveness of manufacturing enterprises in condi-
tions of increased geostrategic instability caused by both external and internal challenges. The main aim of this study is to identify specific challenges in the
sales area for processing enterprises. These challenges include, but are not limited to, disruptions in logistics chains, a reduction in sales markets, changes in
consumer demand, a decline in purchasing power, and rising distribution costs. It has been hypothesized that in such conditions, traditional sales models will
become ineffective, which will require a transformation of strategic approaches to organizing sales activities. A thorough analysis of the modern theoretical
foundations that underlie the formation of sales strategies has been conducted, allowing for the identification of key influencing factors. In particular, the fol-
lowing adaptation directions are described: digitization of sales channels, development of omnichannel communication systems, building customer-oriented
interaction models, the use of supply chain management (SCM) technologies, and customer relationship management (CRM) systems. The article proposes an
algorithm for developing an adaptive sales strategy that takes into account risks associated with geopolitical instability. The strategy encompasses a phased
approach to strategic planning, selection of suitable sales tools, cost management, and ensuring flexibility in the distribution system. The role of government
policy in stimulating sales and the competitiveness of enterprises is determined, among other things, by supporting exports, developing logistics infrastructure,
providing tax incentives, and grant financing. It can be stated that the efficient adaptation of the sales strategy can serve as a tool for enhancing business resil-
ience, maintaining market positions, and ensuring long-term economic stability.
Keywords: sales strategy, competitiveness, manufacturing industry, digitalization, crisis mechanisms, omnichannel, adaptation.
Fig.: 1. Tabl.: 4. Bibl.: 27.
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CY4YaCHMX YMOBaX re0CTpaTeriyHol TYpOYAEHT-
HOCTI, CIIPMYMHEHO] BiiiCbKOBUMY KOH(AIKTa-
MM, TIOPYIIeHHAM CBIiTOBOI AOTICTUKM, 3MiHOIO
TOProBoi KOH'IOHKTYPY Ta 0OMEXEHHSIM AOCTYITY AO
30BHIIIHIX PUHKIB, epepoOHi mAnpreMcTBa YKpaiHu
BUMYLIEH] 00pOTHUCS 3 BUKAMKAMM, SIKi BAUBAIOTh HA
KOHKYPEHTOCIPOMOJKHICTb i 3aTPOXXYI0Tb €KOHOMIY-
Hill cTilKocTi AepkaByu. OcobAMBO aKTyaAbHOIO CTa€e
HeOOXiAHICTb IeperasiAy 30yTOBOI MOAITUKM Ta aAan-
Tallil 30yTOBMX CTpareriil BIATIOBIAHO AO YMOB po30a-
AQHCOBAHOI'0 30BHILIHBOTO CePeAOBUILA. Y KOHTEKCTi
CTpareriYHoro Kypcy YkpaiHu Ha po30YAOBY KOHKY-
PEHTOCIIPOMOXXHOI €KOHOMIKY, IHTeIPOBaHOI B €BPO-
HeNChKNUIT | TAODAABHMIT TIPOCTIP, KAIOUOBOTO 3HAUEH-
Hs HabyBae MOAepHi3allis Ta CTpaTeriyHa apamnTauis
BITUM3HSHMX NepepoOHuX mipnpueMcTs. [lepepobHa
MPOMMUCAOBICTb BIAITPa€ BaKAUBY POAb He AMIIE Y
bopMyBaHHI BAAOBOTO BHYTPIIIHBOTO IIPOAYKTY, 11 y
3abe3reyeHH] MPOAOBOABYOL Oe3IeKy, PO3BUTKY eKC-
MOPTY Ta CTAAOCTI HALJilOHAABHOTO TOCIIOAAPCTBA.
CyyacHa 30yTOBa CTpaTeris BUCTYIIA€ HEe AMILeE
AK IHCTPYMeHT peaaisaLjii TpoAyKuii, a 11 K KOMIAeK-
CHMI MIAXIA AO MO3ULIIOBAaHHSA MIATIPUEMCTBA HA PUH-
KY, YIPaBAiHHA AQHLIOTaMM MOCTa4YaHb, ONTUMi3aLii
BUTpat, uudposiszalil KaHaAiB mpopaKy Ta ¢opmy-
BaHHA CTiMKMX BIAHOCUH 3 TTapTHepaMM 1 CIIOXKMBava-
M. 3MiHA Te0eKOHOMIYHOTO CepeAOBHIIA, 3aTOCTPEH-
Hsl KOHKYPeHLIii, HeCTabiAbHICTD CIIOXXMBYOTO IIOMUTY
BUMAralTb THYYKOCTi, aAQNTUBHOCTI 1 iHHOBaLill-
HOCTI B po3po0Li Ta peaaisalil 30yTOBMX MOAITHK.
OcobAMBOI aKTyaAbHOCTI HaOyBalOTb IHCTPYMEHTU
AHTHUKPUBOBOTO YIIPABAIHHS 30YTOM, MYABTMKAQHAAb-
HOI AMCTpMOYLi, MapKeTMHIOBOI AOTiCTUKM Ta CTpa-
TeriyHoro maptHepcraa [7].
AKXTyaAbHiCTb 00paHOI TeMM 3yMOBA€HA MOTpe-
0010 po3pobKM ebeKTUBHMX MeXaHi3MiB aaamTarii
30yTOBOI AISIABHOCTI MepepoOHMX MAPUEMCTB AO
YMOB BUCOKOI TYPOYAEHTHOCTI 30BHILIHBOTO CEpPeAO-
Buia. CrucreMHa Kpysa, CIpUYMHEHA BOEHHUMM Al-
MY, 3MiHMAQ CIIOKMBYi 3BMYKM, 3pyIHyBaAa Tpa-
AVLIVHI AoricTnyHi MapuipyTy, 3micTiaa GOKyc Ha
BHYTPIIIHIVl PUHOK | MIABUINVAA 3HAYEHHS LMPOBUX
KaHaAiB 30yTy. Y 3B’A3Ky 3 MM 1OCTae HeOOXiAHICTD
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y KOMITAEKCHOMY aHaAi3i MOTOYHOTro CTaHy 30yTOBOi
MOAITMKY, BUBYEHHI CTpaTeriil apanTallii, BUSABAEHHI
bap’epiB Ta po3pob1i pekOMeHAALIil 1[OA0 3abe3re-
4YeHHs KOHKYPEHTOCIIPOMO)XHOCTI MIATIPMEMCTB Y HO-
BMX YMOBaXx [4].

[Tpobaemaryka 30yTOBOi CTparerii B ymoBax
HeCTabiABHOCTI aKTMBHO AOCAIAXYETBCS K BiTUM3-
HSHUMY, TaK i 3apyODKHMMYU HayKOBLIMU. 30KpeMa,
YKpaiHCbKi pocaipHukn — Ipunbko T. B., IBiniamsi-
Ai T. 3., Coryaa B. B. [1] — axueHTy0Tb yBary Ha 3Mmi-
Hi CTpaTerivHoro GoKycy mampreMcTB, HEOOXIAHOCTI
apanTalii KaHaAiB 30yTy AO YMOB 0OMEXEHOT0 PUHKY,
a TAaKOXX Ha MOIIYKY HOBMX MOAEAEN B3aEMOAIL 3 KiH-
LieBUM CIIOXMBayeM. Y 3aKOPAOHHII HayKOBIil AiTepa-
Typi Taki aBTopy, Ak Christopher M., Holweg M. [5],
Hiibner A. et al. [8], miAKpecAIOT 3HAYEHHS CTpaTe-
riyHoi rHyyKocTi, udpoBoi TpaHcdopMallil Ta MoA€eA
«OMHIKaHaAbHOTO» 30yTy B NMOAOA@HHI TAOOAABHMX
BYKAVKIB, 1110 BUHMKAIOTb Y KPU30BUI IIEPIOA.

OIpM LIMPOTY AOCAIAKEHD, 3aAMIIAIOTHCA

HEPO3KPUTMMM IUTAHHS (OPMYBaHHS caMe

inTerpoBaHoi 30yToBOi CTpaTerii AAs yKpa-
iHCBKMX TepepoOHNX IAIPUEMCTB Y CreLypivHux
YMOBaX BOEHHOI eKOHOMIKM, €KCIIOPTHUX O0OMeXeHb
i raobaabHOI HecTabiabHOCTI. [TOTPeOYIOTD AOAQTKO-
BOI'O AOCAIA’KEHHS MeXaHi3MM aAamTallii A0 HOBUX
AOTICTMYHUX YMOB, YIIPOBaAKeHHS LMPOBUX iHCTPY-
MEHTIB y 30yTOBY AiSABHICTD, OLiHKa epeKTUBHOCTI
MYABTMKAHAABHOTO MIAXOAY Ta CTpaTeriit GopmMyBaH-
HI CTIIKUX PUHKOBUX TT03uLiiit [18].

KoHuenTyaabHe posymiHH: 30yTOBO cTpaTerii y
BITUM3HSIHIN HayLi Aoci mepeOyBae B mpoleci po3Bu-
TKY. AAst GOpMYBaHHS LiiAiCHOI METOAOAOTIYHOI OCHO-
BU AOCAIAKEHHSI AOLIIABHO CUCTEMATU3YBaT/ KAIOUOBI
MIAXOAY YKPAIHCBKUX YYEHUX AO TPaKTYBaHHsI CyT-
HOCTI 30yTOBOI MOAiTUKY, il CTPYKTYpH Ta QyHKLi0-
HAABHOTO HAIIOBHEHHS B YMOBAX HECTaOiABHOTO 30-
BHIIIIHbOT'O CEPEAOBUIIA.

[TpONOHYETBCS Y3araAbHUTYM OCHOBHI AediHilil
Kareropii «30yToBa cTpaTeris» B KOHTEKCTi 3abe3re-
YeHHsI KOHKYPEHTOCIPOMOXHOCTI MiAIIPUEMCTB, 10
byHKIIiOHYIOTD Y cdepi mepepoOHOi TPOMUCAOBOCTI
(maoa. 1).
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Ta6bnuysa 1

DeoiHiuii noHATTA «36yTOBa CTpaTerisa» y npayAx BiTYN3HAHUX i 3apy6iKHMX yYeHuX

Ne -
a/n AsTop(-n) BunsHaueHHA Oco6nuBocTi nigxoay
YKpaiHcbKi 00cnioHuku
36yToBa cTpaTeria — Lie JOBrOCTPOKOBUIN Opi-
S €HTUP PO3BUTKY CMCTEMM MPOJAXKY NPOAYKLT AKLEHT Ha KOMMNEKCHOCTI
MpuHbKO T. B, [BiHiawsini T. 3., . PP y P 'D' y p AyKU .
1 Cotvna B.B NiANPYEMCTBA, L0 BPAXOBYE LjiNbOBUIA PUHOK, 36yTy AK cMcTemu ynpas-
ynap.e. KaHanu peanisauji, NOricTUKY, MApPKeTVHIOBY NO- | NiHHA KaHanamu peanisauii
NiTVKY Ta B3aEMOAII0 3 KNiEHTaM
36yToBa CTpaTeris — Lje YaCTWHa 3aranbHoi
. . BkntoueHHs 36yTy
MapKeTUHIOBOI CTpaTerii NigNPUEMCTBa, WO BU- .
2 lymeHiok A. B. . - [0 CMCTeMU CTpaTeriyHoro
3HAYaE iIHCTPYMEHTM Ta MeXaHi3Mu NPOCYBaHHA
. MapKeTuHry
NPOAYKUIT Ha LiNbOBMX PUHKaX
36yToBa cTpaTeria — Lie HaNPAMOK JiANbHOCT
niaNPYEMCTBA LWOAO PO3LUMPEHHS 06CAriB pe- OnepaduiHa opieHTauis
3 Pa6okoxb H. M. anisauii npoaykuii yepes onTuMisaLilo KaHanis Ha epeKTUBHICTb NpoLeciB
36yTy, ynpaBniHHA 3anacamu Ta NOKpaLLeHHA 36yTy
cepsicy
36yToBa CTpaTeris — Lie CTpaTeris JOCATHEHHS!
KOHKYPEHTHOI nepeBary BHaCNifjoK yA0CKOHa- OpieHTauia Ha iHHoBaLlil-
4 KapneHko H. B. NEHHA NOTICTUYHOT YaCTUHW, LMPOBYX TEXHO- HICTb | guIpK1Tanisadito
norii y Npofaxax i nepcoHanizoBaHoro nigxogy | 36yTy
[0 KJliEHTIB
3apy6ixHi 0ocnioHuku
. 36yToBa cTpaTeria - Lie CTpaTeriyHe nnaHyBaHHA o
Hibner A. H., Kuhn H., y. P l-l p . y Migxig po KoopAvHauii npo-
5 NOTICTUKIN «OCTaHHbOI MUAI» B OMHiIKaHaNbHOMY . L y
Wollenburg J. . [aXiB OHMaiH Ta odpnaiiH
nobyToBoMy puTenni
36yToBa CTpaTeris — Lie 38'A30K MiX aHani3om 30- | TpUyacTUHHWI nigxig;:
6 Varadarajan R. BHILUHbOrO CepefoBuLLQ, MO3MLiIOBAHHAM aHani3, No3nuitoBaHHs,
i KOHKYPEHTHUMY NepeBaramu nepesaru
36yToBa cTpaTerisa - Lie cTpaTeris, Aka Nigcunioe . .
Terho H., Eggert A, Haas A, y .p 4 . P ' A . OpieHTauis Ha B3aemo-
7 eeKTVBHICTb NPOAABLiB Yepe3 cermeHTaLito, , .
Ulaga W. . . . 3B'A30K NPOLaiB Ta PUHKY
npiopuTM3aLiito, Mogeni Npogaxy

Dxepeno: chopmoBaHo aBTopamu 3a [1;2; 6; 8; 11; 21; 22]

HaAi3 HAyKOBMX MiAXOAIB YKpaiHCBKUX i 3a-

PYODKHMX AOCAIAHMKIB AO BM3HaueHHs 30Y-

TOBOI CTpaTerii nokasye ii 6araTorpaHHicTb i
KOMITAEKCHICTb. YKpaiHCbKi aBTOPM HarOAOLIYIOTh Ha
CUCTEMHOCTI yIpaBAiHHS KaHaAamu 30yTy, iHTerpa-
11l 30yTy B MapKeTMHIOBY CTpATerilo Ta onepaLiiHii
e(eKTUBHOCTI, 3 0COOAMBUM HAaroAOCOM Ha iHHOBa-
uisgx i yuéposizayii. 3apybixkHi BUeHi AOMOBHIOIOTH
el MiAXiA CTpaTeriyHMM IAAHYBAaHHAM AOTICTHUKH,
BpaxXyBaHHAM 30BHILIHbOTO CepeAOBMILA Ta MO3MLI-
I0BAHHS Ha PMHKY, 2 TAaKOX BUAIAAIOTb CErMEHTALiI0
Ta PAH)XYBaHHS y MPoAXaX. TakuM 4MHOM, 30yTOBa
CTpATeTisl PO3TASIAQETHCS SIK KAIOUOBMII iIHCTPYMEHT
3abe3reyeHHs] KOHKYPEHTOCIHPOMOXXHOCTI THATIpU-
€MCTB 4epe3 NOEAHAHHS aHAAITMKY, IHHOBALM i KAi-
€HTOOPieHTOBAHUX pimeHb [14].
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YkpalHcbKi TepepoOHi MATPUEMCTBA CTUKAKTh-
€S 3 HUBKOIO TIePelIKOA Y peaAisalii cBoix cTparerii
30yTy. Lli BUKAVMKY TOB’sI3aHi 3 BilHOI0, PMHKOBMMMU
KOAMBAHHSAMM Ta [HCTUTYLi/HOIW HeCTabiABHICTIO.
Y HaBeaeHilt TaOAMLI TPEACTABAEHO CTUCAMIL OTASIA
AECATY HaMaKTYaAbHIIMX BUKAMKIB, [0 CTOATD TIEPEA
raayssio y 2022—2024 pp. (maba. 2).

Amnaai3 nmpobaem peaaizauii crparerii 30yTy Bu-
AIAMB 4OTMPM KAIOYOBI I'PYIM BUKAMKiB. Ha mepmit
TIOTASIA, TPOOAEMM 3 AOTICTUKOIO Ta PUHKOM MOXYThb
MOPYIIUTY AQHLIIOT TOCTABOK, KPiM TOTO, BIACYTHICTb
AAQNTUBHOCTI Ta HecTaya ¢axiBLiB y cTpareriyHux
i KappoBMX BipAiraX THOTPeOYIOTH YAOCKOHAAEHHSI.
KonkypeHuis, inpasuis Ta oOMexxenuit AOCTyI A0 di-
HAHCOBMX PecypciB BIAMBAIOTb Ha (piHAHCOBI Ta oIle-
pauiiiHi acnexTu. PeryadropHe cepepoBuilje Xapak-
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Ta6bnuysa 2

OcHoBHi npo6nemu peanisauii 36yToBoi cTpaTerii nepepo6HnX nignpuemcTs
3a YMOB reocTpaTeriyHoi HecTabinbHOCTi

3a KOPAOHOM 6J'IOKYBaHHF| eKkcnopTty

Ne .
a/n Mpo6nema Cytb Linax BupiweHHA
1 [TopyLueHHA NoricTUYHNX 3pyiiHoBaHi Wnsaxu, 6roknocTy, Po3BWTOK 3ani3HNYHOI NOriCTUKK, CTBO-
NaHLoriB 3aTPUMKM TPAHCNOPTY PEHHS NOTiCTUYHIX XabiB, Koonepalis
) Brpata puHkiB 36yTy CaHKuii, 0bMexeHHA Toprisni, IvBepcndikalis puHKiB, BUXIA

Ha KkpaiHn €C, MENA, Azito

3 | 3miHa cnoXmBYOro NonuTy
HaceneHHsn

3HMKEHHA KyniBenbHOI CPOMOXHOCTI

ApanTauis acopTUMEHTY, po3pobKa
€KOHOMCETMEHTIB

4 | LliHoBa KOHKypeHLUjis y 60poTH6i 32 PHHOK

[lemniHr BITYN3HAHUMY FpaBLAMUA

Mepexig [o 36yTy Yepes npami OHNaH-
KaHanu, Koonepadis

ObmexeHe diHaHCyBaHHA

BipcytHictb CRM, ERP, enexktpoHHoI

[lepaBHe CTUMYNIOBaHHSA AUAXUTaNi-

YKPalHCbKX MOCTaBOK

undposizadii aHaniTuKky 36yTy 3aLil, rpaHTW, Ni3NHr

6 HepocTaTtHA aganTuBHICTb Crparteria He 3MiHIOETbCA NOMPU HOBI [HyuKe nnaHyBaHHSA, OMHiKaHaNbHICTb,
36yTOBUX MOZienei YMOBM MepexeBui Nigxia

7 Kagposuit fediunty chepi | BigTik MeHemKepiB 3 MapKeTUHry [MepeniaroToBKa, OHNANH-KypCK,
36yTy Ta npogaxis 3anyyeHHsa KomaHam dpinaHcepis

8 HecTabinbHe peryntoBaHHa | YacTi 3miHu IM[1B, ekcnopTHUx AnBokaujis 3 60Ky 6i3Hec-acouiaLii,
Ta NnofaTkoBa NoniTMka 0bMexeHb nnaHyBaHHA B CLieHapiAx

9 KonvBaHHA BanioTHOro Brpata npunbyTkoBOCTI, NiABMLLEHHA BanioTHa xemx-cTpateris, nepeopieHTa-
Kypcy Ta iHbnauia cobiBaprocTi LA Ha JIOKanbHy CPOBUHY
Heposipa go HaginHocTi . Ceptudikauis, rapaHTii, norictTuuHe

10 RO8Ipa A0 HaR MapTHepw 60ATbCA 3pUBIB NOCTaYaHb prudikau P

cTpaxyBaHHsa, ESG-3BiTn

Dkepeno: cpopmoBaHo aBTopamm 3a [15-17].

TepU3YETbCSI HEBU3HAUEHICTIO, KA MOXXE BIAMHYTU
Ha eKCIOpTHi mAaHu. IIpormoHoBaHi pillleHHs BKAIO-
YAIOTb CTBOPEHHS AOTICTUYHUX XabiB, YIpOBapKeH-
HS1 OHAQIH-TIPOARXKIB Ta TEPeNiArOTOBKY MePCOHAAY.
AASL IOAOAQHHS LMX BUMKAMKIB HEOOXIAHO MOEAHA-
T AepXXaBHY MIATPUMKY 3 OisHec-iHiLjiaTuBamu, 1o
BiA0OpaXaloTb AMBepCcUQiKaLilo PUHKY Ta THYYKiCTb
MoAeAeil POoAaKiB [5].

y4acHi KOAMBAHHS MDKHApPOAHOI eKOHOMIKM,

3YMOBA€HI HU3KOIO HEraTMBHUX 00CTABUH, BU-

MararoTb 3MiHUTU CBO€E CTAaBAEHHS AO MIAXOAY
dopmyBaHHs Ta peaaisauii 36yToBoi cTparerii mepe-
pobHux mipnpuemcTB. CBO€0 4eprolo, lie 3MyLIye
BITUM3HSHMX BMPOOHMKIB OIIEPaTMBHO aAANTYBAaTU
AOTICTMKY, KaHaAM peaaisalii, 3MiHIOBaTM PUHKOBI
OpieHTMpM Ta BIIPOBAAKYBaTH iHHOBALiHI pillleHHA
3aAAst 30epeKeHHsT KOHKYPEHTHUX iepeBar i 3abesre-
YeHHA CTabIABHMX ITOCTABOK.

Y LbOMy BUINIAAKY TaKMM TPAAMLIHUI iHCTPY-
MEHT MapKeTUHIY, SIK aAANITMBHA 30yTOBa CTpareris,
MepeTBOPIOETHCSI B KOMIIAEKCHUII MeXaHi3M aHTU-
KPM30BOTO pearyBaHHsA. 3AQTHICTb MIAIIPUMEMCTBA
BIAIIOBIAQTY 30BHIIHIM BUKAMKAM, KOPUT'YBAaTU CBOI
AOTICTMYHI IIASIXY, PalliOHAABHO BUKOPUCTOBYBAaTU
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BAQCHWII KaIiTaA, BIPOBAAXKYBaTH iHHOBaLii OyAe BU-
3HAYaTH J10TO JKUTTEZAATHICTD [19].

Y cBiTAi LUX MipKyBaHb 0COOAMBOrO 3HAYeH-
Hs HabyBae CUCTEMHa OpraHisalis KAIYOBUX cdep
apanTauii 30yToBoi crparerii. Takuit mipXip A03BoAsie
CTBOPUTM THYYKY MOAEADb pearyBaHH:, 1[0 BPaXOBYe
AK KOPOTKOCTPOKOBi BUKAUKY, TaK i AOBTOCTPOKOBI
TEHAEHLIII CTaAOr0 pO3BUTKY (maba. 3).

ITpoaHaAisyBaBIIM KAIOUOBI HATPAMKY aAQNTaLii
30yTOBOI cTpaTerii, 6aunMo, 110 TepepobHi mAIpueEM-
CTBA MOXYTb AOCATTU CTPATEridHoi CTIMKOCTI Aule
3aBASKM 0araTopiBHEBOMY Ta B3a€EMOIIOB I3aHOMY
miaXxoAy. Y Cy4acHOMY €KOHOMIYHOMY IIPOCTOpi Bce
JacTillle HArOAOLIYETHCS Ha BAKAMBOCTI aAQITUBHOC-
i, AuBepcudixauil Ta AMAXUTaAIZaL{l K BUpimaAb-
HIUX YMHHUKAX, sIKi 3a0€31euyI0Thb LIBYAKE pearyBaH-
HJ Ha 30BHIillIHI BUKAMKKA. BOAHOYAC HaAaropXKeHHs
HAAIMHYX MAPTHEPCBKUX BiAHOCKH, PO3BUTOK Halli-
OHAABHUX PMHKIB Ta BIIPOBAAXKEHHS iHHOBALIHUX
MOAEA€ TIPOAAXKIB € KAIOUOBUM AAS 3a0e3NedeHHs
AOBTOCTPOKOBOI cTiitkocTi [3].

Otxe, epexTnBHa cTpaTeris 30yTy B ymoBax
re0eKOHOMIYHOI TYpOYAEHTHOCTI Mae 0asyBaTucs
Ha THYYKoCTi, umdposizauii, AOricTMYHi CTiKOC-
Ti Ta TAMOOKil iHTerpauil B perioHaAbHi eKOHOMiYHi
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Ta6bnuysa 3

KniouoBi HanpsamMu aganTauii 36yToBoi cTpaTerii nepepo6HnX nignpuemcrs
[0 YMOB reocTpareriyHoi HectabinbHoCTi

Hanpsam apanTauii

KniouoBa cyTHicTb

MexaHi3m peanisauii

1 ABanTUBHICTb | FTHYUKICTb

HalBaxnuBiwa xapaktepucTuka
cTparterii, o 3abe3neyye peakLiio
Ha LWBWAKI 3MiHK

[JunHamiyHe nepennaHyBaHHA KaHanis
36YTY, PUHKIB, NOFICTUYHMX CXEM; LWBMAKA
iTepauia cTparerin

2 | AuBepcudikauisa

KnouoBuin mexaHi3m 3HKEHHSA
PW3UKIB LWAAXOM PO3MOAiNY
3aNeXHOCTEN

[Oneepcudikalia puHkis 36yTy, KaHanis
ANCTPUOYLii, KNiEHTCbKOT 6a3u, noricTny-
HUX NapTHEPIB, TPAHCMOPTHKX MapPLUPYTIB

BuKopwucTaHHaA TexHonorin ana

E-commerce nnatdopmu, aHaniTMKa fa-

Ta perioHanisauis

LUundposizauia Lo S . . L ; .
3 : . [OCATHEHHSA KNIEHTIB, ONTUMI3aLlii HUX, iHTerpawia oHnawH- i odnanH-KaHanis
Ta OMHiKaHanbHiCTb : . . .
Ta NiABWLIEHHA THYYKOCTI (6e3woBHMI JOCBIA NOKYMLS)
L . Hepo3prBHWI1 38'A30K NOTICTUKN BydepHi 3anacu, anbTepHaTUBHI noricTY-
CTiKiCTb NOTICTUYHMX o ; L
4 wnsixie Ta 30yTy; OCHOBa 6e3nepebiiHoi Hi napTHepu/MapLIpyTy, TEXHONOTii MOHi-
peanisauii TOPVIHTY B peasibHOMY yaci
. . Mo6ynoBa AOBipU AK OCHOBA Po3BUTOK [OBrOCTPOKOBYX BiGHOCUH,
BigHOCUHM 3 KnieHTamK . . . .
5 T3 NABTHEDAMM CTabiNbHOCTI B yMOBax HEBU3Ha- CTpaTeriyHi anbAHCKY, CRifbHe NNaHyBaHHA
pTHEp YeHoCTi. (3 noricTMYHMMK NapTHepamu).
I Po3BnTOK perioHanbHUX 36y TOBIX
o 3MeHLLeHHA BPa3nMBOCTi Bif ro- .
Jlokanizauis Mepe, CKOPOUYeHHA ANCTaHLiN NOCTaBOK,
6 6anbHYX NOPYLLEHb LWAAXOM 30Ce-

PEeLKEeHHA Ha GNVKUMX PUHKAX

NOCUSIEHHA BHYTPILIHbOPErioHanbHOI
NOTICTUKM

7 IHHOBaLlii B Mofienax 36yTy

obmexeHb

AKTUBHUI NOLLYK HOBMX CNOCO6iB
AOCTYNy 10 PUHKY ANA NOAONAHHA

KoHconifoBaHi ekcnopTHi nnatdopmu,
npAMi Npoaaxi (BUPOOHMK-cnoxmBay),

CNiNbHi 36yTOBI aNbAHCK, HILLOBI PUHKM

Dxepeno: cdopmoBaHo aBTOpamu 3a [3; 4; 7; 9; 10; 24].

3B's13Ku. Takuil miaxia AO3BOAMTD He AMILe MiHiMi3y-
BATM MOTEHLiHI PU3UKY, A€ i1 3aKAACTH PYHAAMEHT
AASL IOAQABILIOTO PO3BUTKY HALIlOHAABHOI €KOHOMIKK
B MICASIKpU30BY enoxy [24].

yJacHa BiTUM3HAHA eKOHOMiKa XapaKTepu3y-

€THCSI AOCUTD CABHOIO HECTA0IABHICTIO, CTpa-

Teriss TMPOAQXIB NepepoOHMX KOMIaHiil BU-
CTYNA€ OAHUM i3 KAIOYOBMX BakKTOpiB 3a0e3neveHHs
iX MATPUMKM Ta TIOAAQABIIOTO PO3BUTKY i 3POCTaHHS.
Y ma6a. 4 HaBepeHO TOPIBHSABHMIT aHAAI3 AOCBIAY
TPbOX AipepiB yKpaiHcbKoi mpommcaoBocTi: MXIIT
(xypsituHa); Pouren (KoHAUTEPCBKi BUpoOM); AroTnH-
cbKe (MOAOYHI TPOAYKTH).

[IIAsIx0M yCHIIIHOI apanTallii TPbOX Pi3HMUX MO-
AeAell Hal[ioHaABHI epepoOHi KOMITaHil 3yMiAM TOAO-
AATV CKAAAHI BUKAMKY, SIKi MAIOTb AOTICTU4HI Iepe-
IKOAM Ta BTpary puHKiB. Kommania «MXII» Baaao
3aCTOCyBaAa KOHLEMNLi0 BEePTUKAAbHOI iHTerpawii B
AQHLIOTaX TI0CTa4YaHHA, BUKOPMUCTOBYIOUM €BpOIIel-
CbKi xab1 Ta 3aAI3HUYHI KOPUAODH, IO TIPUBEAO AO
3POCTAHHSA €KCIOPTY Ta MOCUAEHHS NMPUCYTHOCTI Ha
punkax €C. IlianpuemctBo «Pouren» ycmiuHo mpo-
BeAO peHelMiHT Ha «PoueH Aas €Bpomn» Ta aKTUB-

BIBHECIHOOPM N2 6_2025

www.business-inform.net

HO PO3BMBAAO CBOI LIMPPOBi KaHAAM, L0 IPUBEAO AO
30iADbIIIEHHS BHYTpILIHIX MPOARXIB i IOBEpHEHHS Ha
punku bausbkoro Cxopy ta IliBHiunoi Adpuxu. Kom-
THaHiA «AroTuHCbKe» 3pOCTIAA CBOIO YACTKY PUHKY 3a-
BASIKM AOKQABHOMY PO3IIOAIAY pecypciB yepes BUKO-
PUCTaHHA MOOIABHUX XOAOAMABHMX IIYHKTIB Y perio-
HaABHUX Mepexax [12].

CIiX yKpaiHCbKMX KOMIIAHiNl y KPU30BUX YMO-
Bax I0Ka3aB 3HAUYeHHs aAamTalil cTpaTerii
IIPOAKIB, O1ABII BXXAMBOTO, HDK po3Mip MiA-
npueMcTBa. [HyuKicTb y AoricTuui Ta udposa TpaHc-
dopmalyist BUABMANCS KAIOYOBUMY PaKTOpAMU YCIIXy
AASL THATIpUEMCTB. Pe3yAbTaTi AOCAIAKEHD — BaXKAU-
Bi acreKTy cTparerii AAS iHIIMX BUPOOHMKIB y MAaHi
apanTalil Ta BAOCKOHAAEHHA CTpareriil MpPOAAXIB y
CKAQAHUX YMOBaX PUHKY. Lli BUCHOBKM MATBEpAXY-
I0Tb, 10 YKPAiHCbKi KOMIIaHii 3MOTAM YCHIIIHO MO-
AOAATV KpU3Y Ta AOCATTY NO3SUTUBHUX PE3YAbTaTiB
3aBASIKM BAQAL apanTanii Ta epeKTMBHOMY BIIpPOBa-
AKEHHIO CTPATeriil pO3BUTKY Ta MPOAAXKIB.
CporopHi repep, KpaiHoIo IIOCTAI0Th HOBi BUKAMK-
Ki. AASL IX BUpileHHS nepepoOHi miApreMCTBa Mo-
BUHHI 3aCTOCOBYBAaTM HOBi MIAXOAM AO OpraHisauii
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Ta6bnuusa 4

MopiBHANbHa Ta6nuLA BNPOBafKeHHA Ta peanisalis aganTUBHNX moaenen 36yToBoi cTparerii
Ha BiTYM3HAHMNX NigNpueMcTBax

. «Roshen» (koHgUTEpCbKa «AroTMHCbKe»
Ne3/n Kpurepin «MXI» (KypaTuHa) ( A. P .
npoaykKuis) (monouHa npoaykuin)
ArponpomxonguHr, KoHpnTepcbKkui nigep, OpwH i3 HaMbinbwKX
1 Mpodinb BepTVKanbHa iHTerpauis, | 6peHg N2 1 8 YkpaiHi, BUPOOHUKIB MOMOYHOT
ekcnopt y 80+ KpaiH ekcnopt y noHag 30 KpaiH npoayKuii B YKpaiHi
Brpata puHky (40% no eCTPYKLiA BHYTPILLHbOrO
bnokaga mopcbKux nop- para pukKy | A Rectpyku TP
. . . 2014 p.), npobnemm 3 no- PUWHKY, HecTabinbHicTb
2 [oNnoBHI BUKNNKM TiB, PU3UKM NOTICTUKK, . .
. riCTMKOIO Ta NOCTaYaHHAM nocTayaHHA MOMOKa, fedi-
BTpaTa puHkis CHJ
CMPOBUHN LMT NanbHOro
. . MepeopieHTauia Ha €Bpon Ontumizauis mapLpyTis
. 3ani3HunyHa Ta aBTONOTIC- beop HIA Ha £Bporly . pLipy
Apanrtauisa Ta A3ilo, penoKaujisi CKnagis, | nocTayaHHs, MobinbHi Xono-
3 . TUKa yepes €C, cknagn S . . . o
NOTiCTUKM L afjanTalid nifg HOBi MUTHI BWNbHI NYHKTY, NOKanisawia
B MonbLwi 1 PymyHii
pexumu AncTprbyLii
. 3ocepepxeHicTb Ha perio-
.| MocnneHHa Ha BHYTPILLHbO-
PuHKoBa AKueHT Ha €C, bnnsbkun . HaNbHUX Mepeax, Po3LUm-
4 avBepcndikaLin Cxig, MiBHiuHY Appuk MY PUHKY, BUXIA Ha PURKN PeHHA NPUCYTHOCTI B cynep-
' y y Asii, lNiBgeHHOI AMepuKm y y
MapKeTax
YacTkoBe nepeHeceHHs KoHueHTpaLia Ha npogykuii . .
pene HerTpan poyKd [vHamiyHe LiHOYTBOPEHHS,
. ) BUTPAT, 6anaHc Mix 3 BUCOKOI MapKnHasb- .
5 LliHoBa cTparteria L . aflanTaLifa aCOPTUMEHTY 10
npemiym i cermeHTOM HiCTt0, 30epexeHHs Maco- . .. .
o KyniBefbHOI CNPOMOMHOCTI
Mac-MapKeTy BUX iHilA
Lindposuit MapKeTuHr, Po3wwpeHHA BnacHux Top-
6 BpeHanHr CRM, B2B-KoHTpaKTh, pebpeHauHr «Roshen ans roBYX TOYOK, CniBMpauA
i KaHanm 36y Ty OHNaH-Npogaxi €BpONU», aKTUBHA NPUCYT- | 3 TOKaNbHUMU Mepexamu,
HICTb Ha MapkeTnnencax digital-npocyBaHHs
IHHoBaLi BnposagxeHHs ERP, TexHonoriauia noricTukm BnpoBagkeHHA 061iKOBUX
7 Ta unbposisallia CRM, cueHapHe nnaHy- Ta MapKeTUHry, aumxntani- | cuctem 36yTy, aHaniTMKa
P BaHHA 30yTy 3auia B2C-komyHikauii nonuTy B peanbHOMy Yaci
3pOCTaHHA BHYTPILLHIX 36epeeHHs no3uLii
8 Pesynbraty +12% excnopry, nponamia I'IOByepHeHHﬂ 12p erioHax, n I/IuiCT
(2023-2024) €C - 48% 36yTy P , 110BEP ylep PV
Ha puHK1n MENA YacTKM PUHKY Ha 3%

Dkepeno: chopmoBaHo aBTopamu [26; 27].

CBOEI AIABHOCTI 3 Tpopaxy. ITopiBHAABHMIT aHAAI3
Bunapkis «MXIT», «Pouen» Ta «Irotuncoke» (AMB.
TabA. 4) BUsSBMB Tpu MoaeAi apanTauil. EexTusHicTs
LIMX 3aXO0AIB KiAbKICHO TIATBEPAKYETbCSA MOAEAIOBAH-
usM (puc. 1).

Hanpukaap, MOA€AIOBaHHS BTpaTy KOMIIAHIED
«PomeH» pMHKY I0Ka3aAo0, IO TPM BIPOBAAXKEHH]
crparerii «PeOpeHAMHTr AAsT €Bporm» Ta LMQpPOBUX
KaHaAiB KOMIIeHCallist BTpar ckAaaa 78% (mpotm 42%
0e3 Lyx iHcTpyMeHTiB). [IpeacTaBaeHa imiTaliiiHa Mo-
A€Ab € Pe3yAbTaTOM KOMIIAEKCHOTO IepeoCMMCAEH-
HS apXiTeKTypU MPOAAXIB 3 ypaxyBaHHSAM CY4YaCHMX
BIJICbKOBMX, AOTiCTMYHUX, BAAIOTHMUX PU3MUKIB Ta 30-
CEepPeAXYETbCS HA MOEAHAHHI THYUKUX IHCTPYMEHTIB,
undpoBUX pillleHb Ta AEP>KaBHOI MATPUMKU. AaHa
imiTaliiiHa MOAEAD OXOITAIO€ CTpaTeriuHy OCHOBY, AKa
XapaKTepU3Y€eThCsI CBOEI0 AAANTUBHICTIO Ta 623yeThCs
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Ha cerMeHTallil pUHKY B peXIMi peaAbHOTo Yacy, bara-
TOpiBHeBIl1 AoricTuL, udposizalii Ta rHyKii LiHO-
Bilt moaiTui. CBOEIO 4eproxo, AOTIOBHEHHSIM BUCTYIIAE
HpolLec BIPOBAAXKeHHs, IKMIT TIOETAITHO 3AINICHIOE Ta
OXOIIAIOE AIaTHOCTUKY, MOAEAIOBAHHS, BIIPOBAAKEHH
Ta apanTalilo crparerii mpoaaxis. [ToaiTuka pepxas-
HOI MATpUMKY Oepe Ha ceOe HU3KY iHilliaTuB, BKAIOY-
HO 3 PO3BUTKOM iHGPACTPYKTYpH, HAAQHHAM LUPpo-
BUX IHCTPYMEHTIB AASl CTIPUSHHSA €KCIOPTY Ta HaAQH-
HAM MDKHapOAHOI AOTIOMOTM.

AaHa iMiTaliiiHa MoAeAb A€MOHCTpYe Hpolec
peaaisallii KOMIIAEKCHOI CTpaTerii IpOAXKiB, Ka 3AaT-
Ha 3a0e3neunTy CTabiAbHICTb Gi3HeCy HaBiTb B yMO-
BaxX 30BHIlIHbOI HecTabiabHOCTI. [TpoaHaaisyBaBim
MOA€EAb, MO>KHA 3POOUTY BUCHOBOK, LI0 BOHA 3a0e3-
nevye CUCTeMHMIA MiAXiA LIIOAO YIPaBAiHHA TpoAaKa-
MM Ta MiCTUTD Y OOl AIaTHOCTMKY NOTOYHOTO CTaHYy,
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ImiTauiiHa Mogenb 36yToBOI CTpaTerii K KNOUYOBOro YMHHMKa 3a6e3neyeHHA KOHKYPEHTOCNPOMOXKHOCTI
nepepo6HuX NifNPMEMCTB B yMOBaX reocTpaTeriyHoi HecTabiNbHOCTi

| [

Modenb peanizayii inmezposaHoi

Apximekmypa adanmusHoi cmpamezii npodaxie ] .
36ymosoi cmpamezii

{} B 1

[liarHo3 Ta npoBefeHHA OLiHKN:

- nposeaeHHA SWOT-aHanisy cnctemu Npoaaxis;
— YYTAMBICTb JO PU3NKIB (BiICbKOBIX, NOTICTUYHUX
i BaNIOTHUX);

— BU3HAYEeHHA KPUTUYHKX TOYOK PO3MOAiny

ApanTuBHa cTpaTeria 6a3yeTbca Ha:
cermMeHTaLii pUHKY B peanbHOMY Yaci;
6araTopiBHEBOMY YNpaB/iHHI NOTiCTUKOK
npoAaxis; gueepcndikauii KaHanis AucTprbdyLii;
umdpoBin TpaHchopmaLiii Ta rHYUKiN LiHOBIl

noniTMLi (BKMOYHO 3 NepCoHanisaLi€to LiH); L1

MPOMOLIINHNX NpOrpamax i BigCTpoyeHmx MopentoBatHs Ta po3pobka:

nnaTexax. — BCTAHOBJIEHHSA aNbTEPHATUBHUX KaHanis 36yTy;
CermeHTaLlifl PUHKY B KOHTEKCTi reononiTUyHmX - ONTUMI3aLifA CKNAAiB Ta NOMCTUYHNX LIEHTPIB;
3MiH i N0ABa HOBYX NOTPED BaXIMBa, - po3pobka LnppoBoi nnatGopmn Ans yrnpasniHHs

a baraTopiBHeBa NOTiCTUKa NPOJAXiB OXOMIE npoaaxamu
ynpasniHHA TPAAULHUMY, LMGPOBUMY [1
Ta MOGINbHMMU KaHanamm nocTayaHHs. BripoBamgkeHHs:

NuBepcudikalisa KaHanis ancTpubyLii Baxmea
JNA YCMilWHOTO MapKeTuHry, a LmdpoBa
TpaHcdopmaLia Bknouae CRM-cuctemm

Ta NPOrHO3yBaHHA NOMUTY.

- iHTerpauia KaHaniB, WO OXOMJIIOKTb AK OHMAVH-,
TaK i odnaH-nnatdopmy;
- 3aMNpPOBaXKEHHA afanTNBHOI LiiHOBOI NOJITUKY;

— HaBYaHHA NepcoHany, Wo Mae neployeprose 3Ha4eHHA

[HTerpauia OHNaH-PUHKIB € KNKOYOBOO
yacTrHoIo L€l cTpaTerii

~~

MoriTopuHr Ta aganTauis:

- MOCTINHO TeCTyBaTV MOAEN, WOob NepeKoHaTHCA B iXHIN
cTabinbHoCT;

— BUKOPUWCTaHHA KIIOYOBUX MOKa3HIIKIB ePeKTUBHOCTI

€ HeoOXigHUM Ans OLiHKM edEeKTUBHOCTI Gi3Hecy;

- WBMAKA peKoHIrypauia y Bianosiab Ha 3MiHu

B HaBKONINLLHbOMY CepefjoBULLi

[lep>aBHa noniTuKa, NigTPUMKN
36yTOBOI CTpaTerii

PO3BUTOK NOTiCTUYHOT iHGpaCcTpyKTypu:

— iHBECTMLT Y BHYTPILLIHI NOFiCTUYHI MapLwIpyTy, Npuainsioun 0cobnmsy yBary 3axifHUM perioHam KpaiHu;

— PO3BUTOK MY/IbTUMOZAIbHUX XabiB 3 METOK CPUAHHA EKCNOPTY;

- HaZlaHHA NPIOPUTETHOrO JOCTYMY A0 TPAHCMOPTY, MiANPUEMCTB KPUTUYHOI iHGpacTpyKTypu;

— BUKOPUCTaHHSA LUMPOBUX TEXHOMOTIN /1A CNIPUAHHA eKCMOPTY Ta NPOoAaXy NpogyKLii i nocnyr;

— CTBOPWTU EAVIHY iep>KaBHY OHMaiH-nnaTGopmy NigTPUMKIM NPoAaxis;

- nornuonoBaTy CMiBNpPaLo 3 MiXKHAPOAHUMY NNATGOPMaMM eNTeKTPOHHOT KOMEPLT LWSIXOM HaJlaHHSA FPaHTIB,
KOHCynbTauil Ta akpeguTauin

MeToto 3anpoMnoHOBAHOI iHILiaTUBU € CPOLLEHHA MUTHYX i cepTUdiKaLiiHUX NpoLefyp LWAXOM BBELIEHHS 3aXO0AiB
Anaix pauioHanisadii.

lMpocyBaHHA Ta MaPKETUHT eKCMOPTY MatoTb HaA3BNYANHO BaXKMBe 3HaUEeHHH.

Cnig, pO3rNAHYT MOXNMBICTb HalaHHA GiHAHCOBOT JOMOMOTY, BKIKOYHO 3 HAaZJAHHAM MibrOBUX KPEQUTIB

Ta 3MeHLUEHHAM eKCMOPTHUX PU3NKIB

Puc. 1. ImitauifiHa Moaenb 36yToBOI cTpaTerii AK K/NIOYOBOro YUNHHMKa 3a6e3neyeHHs KOHKYPEHTOCMPOMOXKHOCTI

nepepo6HUX NiZNPUEMCTB B yMOBaX reocTpaTeriuHoi HectabinbHocTi
Ixepeno: aBTopcbKa po3pobka 3a [3; 10; 13; 23-25].

THyYKe IPOEKTYBAHHS KaHAAIB AMCTpuOyLii, 1mdpo-
BY TpaHchopMalLlilo MpoLeciB MpoAaXiB Ta MOCTIHY
aAamTallilo A0 3MiH, HarOAOLIYe Ha HEOOXiAHOCTI Li-
posisanii (CRM, Big Data, oHaaitH-niAaTdopmm), 10
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MiAKpeCAIO€ Iepexip A0 HOBOI MapaAUTMU MTPOAAXKIB,
A€ aHAAITMKA Ta aBTOMAaTM3aLlisl BIAITPAlOTb KAIOUOBY
poab [4]. Moxxemo mobauuty, 1o iHTerpauis Aep-
KaBHOI IIOAITMKY B CTpaTeriyHe IIAQHYBAHHS IIPOAA-
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XKiB Ma€ TIOCMAEHWII BIIAUB Ha YKPaIHCbKY €KOHOMIKY.
ITepur 3a Bce, BOHA MO3UTUBHO 3MILJHIOE KOH IOHKTYPY
BHYTPILIHbOTO PUHKY, @ TAKOXX PO3LINPIOE €KCIIOPTHI
MOYXAMBOCTI BITYM3HSAHUX NIEPEPOOHNMX MATIPUEMCTB.
OcHoBa CTpaTeriyHoro HampaBAeHHs 0asyeTbCs Ha
MPUHLUIIAX THYYKOCTI Ta AAQNITUBHOCTI, 1[0 AO3BOASIE
MIATIPMEMCTBAM OIEPATMBHO pearyBaTy Ha 30BHIIIHI
BUKAMKU Ta KPU3OBI ABUIIA, KOAUBAHHSA CIIOXKVMBYOTO
TIOIINTY Ta reONOAITIYHI TpaHcdopMallii. 3acTocyBaH-
Hs BULIe3a3HAUEHOI MOAEA] MOXe cTaTh epeKTUBHUM
iHCTpyMeHTOM AASl 30epeXeHHs PMHKOBMX MO3MLiL,
MIABMIIIEHHS KOHKYPEHTOCIPOMOXXHOCTI Ta 3abesre-
4YeHHA eKOHOMIUHOI Oe3nexu [20].

BMCHOBKM

Y Cy4acHOMY €KOHOMIYHOMY CepeAOBMILi, IO
XapaKTepU3YEeThCs CBOEI0 CKAAAHICTIO Ta MiHAUBICTIO,
HeoOXiAHO BU3HATU €BOAIOLiI0 CTpaTeriil MPOAAXKIB.
LIi crpaterii nepeTBOpuAKCS 3 NPUMITUBHUX iHCTpY-
MEHTIB IIPOARXY NMPOAYKLII Ha KAIOYOBI KOMIIOHEHTH
KOHKYPEHTOCIIPOMOXXHOCTI ~ IepepoOHMX — MiATIpu-
€MCTB. PeTeAbHe BMBUEHHS BITUM3HSHUX KOMIIaHiil
(«MXTI», «Poren», «IroTuHchke») Ta MDKHApOAHUX
IIPUKAAAIB AO3BOAMAO CHOPMYAIOBATY KiAbKA BXKAU-
BJX BMICHOBKIB.

HeoOxiaAHO BU3HATH, 1[0 AAATITUBHICTD i AMBEp-
cudikalifist € He3SMIHHUMM eAeMeHTaMU AAS 3a0esrie-
4eHHs BWKMBaHHA. [licAs 3MiHM AoTiCTMYHMX Map-
pyTiB Oyao 3adixkcoBaHo 12% 3pOCTaHHS eKCIOPTY,
[0 € NPUKAAAOM TIOMITHOI 3MiHM B cTparerii AaH-
jfora MocTaBok Kommadii. Lleit mepexia, Hampukaaa,
nepepbayaB  BuxopuctanHs «MXIT» 3aAi3HMYHUX
kopupopis €C, 10 CTaA0 3HAYHUM PO3BUTKOM AOTiC-
TUYHOI Mepexi KoMmmaHii. PerioHaaisauis npoaaxis y
«SIrOTMHCBKOMY», SIK CBiAYaTb HasABHI AaHi, CIIpusAa
MIABMIIIEHHIO CTabiABHOCT] MOCTaBOK y 12 perioHax.
Lindposisaris cTara CyTTEBOI KOHKYPEHTHOIO Epe-
Barow. [Hrerpauis cucreM ynpaBAiHHs BiAHOCMHAMMU
3 kaientamu («MXIT») Ta oHaaitH-tiAaTdhopM («Po-
LIIeH») TPUBEAA A0 CKOPOYEHHs MApPKETMHIOBMX BU-
TpaT Ha 18% i po3umpeHHs pUHKY 30yTY.

lllo cTocyeTbcs yyacTi Aep>kaBU, TO AepXKaBHA
MIATPUMKa Ma€e OyTY CUCTEMATUYHOIO. 3 Lji€l0 METOI0
HeoOXiAHO aKTMBI3yBaT! peaaisawito iHGpacTpyKTyp-
HUX TIPOEKTIB, TaKMX K Xabu Ta MUTHI KOpMAOPH,
y TMOEAHAHHI 3 BUAIAEHHSAM TPaHTiB Ha LMQpPOBi pi-
weHHA. Lli 3axoAM, CBO€W Yeprorw, MaTUMYTb MO3MU-
TUBHMII BIIAMB Ha 3MeHILIeHHs ollepalliliHuX PU3KKIB.
Y KOHTEKCTi IparMaTMYHOro MAXOAY A0 0OPOOKM TTiA-
IPUEMCTB CTBOPEHHS AOTICTUYHUX Xa0iB y A€KiABKOX
MiCLSIX € HEOOXIAHUM AASl 3SMEHIIEHHS 3aA€XHOCTI
Bip epHOro MapuipyTy. HeobxiaHO BuAiAnTH pecyp-
CU AASL TIPUAOQHHS OMHIKaHAABHMX TAAThOpM, 11O
{HTerpyloTb MOXXAMBOCTi €AeKTPOHHOI KoMepuii Ta
AQHAAITUKY, [0 AO3BOAUTD 3AIMICHIOBATY MOHITOPUHT
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HONMTY B pPEeXMUMi peaAbHOro 4yacy. BcTaHOBAEHHA
CTpaTerivHMX MAPTHEPCbKUX BIAHOCKMH 3 €BpOIEN-
CbKUMU AUCTPUO I0TOPaMM AASI IPOHUKHEHHS Ha PUH-
Kk €C 6yA0 O pO3yMHMM KPOKOM, IIPO 1O CBIAUMTD
yemix miaxoay «MXII». o crocyeTbcsa Aep>kaBHOI
MIATPUMKM, TO HEOOXIAHO PO3pOOUTH IIpOrpamy, siKa
¢iHaHcyBaTuMe LMdpoBY TpaHchOpMaLIii0 POAXKIB
Ta CIPOCTUTh MUTHI TPOLIEAYPY, NOB’SI3aHi 3 Bullle-
3a3HA4YE€HOI0 TEMOIO. |
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